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PRECEPTS

PreceptsGroup provides solutions and support services in the areas of succession, management and distribution of
wealth. Precepts Trustee Ltd, is licensed by MAS Singapore to carry on trust business and its services include acting as
trustee of many family trusts and the executorship of estates. Other services include the provision of comprehensive
estate planning advice and administration of local and offshore companies. It is by far the largest estate planning
group in the region, with over 150,000 Wills drawn up (as at January 2014) and with more than 30,000 executorship
and trustee appointments.

About E U G E N E S O O

Eugene is a sought-after speaker in the arena of Estate and Legacy Planning

and is well known for his extensive knowledge and practical insights. He
did Estate Planning for the mass affluent and higher-net-worth individuals.
He has also conducted seminars with National Library Board, Ministry Of
Manpower and Building Construction Authority of Singapore. Eugene is
also seen on Mediacorp show- “Money Week” and aired on FM938 LiveMoneywise. His attendees have labelled him as being humorous and clear
in his presentations and they feel empowered with the know-hows of Estate
Planning applications after the session.

AS SEEN ON

Eugene is also honoured to be one of the esteemed speakers in Singapore’s
first ever Estate Planning Public Forum 2017 held in Suntec City Convention
Hall.
Eugene is the author of Singapore’s first ever Estate Planning book in layman’s terms-“Leaving A Legacy Of Love”.
Till date, he has helped families to set up close to 150 Family Trusts.

Contact us at 9889 3776 or contact@securinggenerations.com.sg to find out more.

Training EUGENE SOO
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Eugene has a proven record of enabling Financial Consultants to incorporate the aspect of Estate Planning into their
Financial Planning Practice. Deemed as one of the only rare courses that not only teaches, Eugene clearly illustrates
each estate planning principles with compelling sales prepositions that allows one to grasp the know-how when
advising their clients. He uses his own experience in the many successful cases that were closed previously and shares
generously with his attendees. Many of his attendees have achieved significance breakthroughs, closed bigger cases
and also clinched awards such as the Million Dollar Round Table (MDRT) and Court of Table (COT). In the year
2019, he has personally open and finalized a case amounting up to a 6-digit take home commission for a producer.

Eugene is very particular about RESULTS! No
training is worth the while without translating
back to ACTION.
In all his sessions, he makes it a point to link

5 Strong Training Contents for Financial Consultants:
• Identify Unfound Needs in your Clients
• Open up a New Untapped Channel for Cases

implementation, review and also action. In the

• Close the Wealth Distribution Loop for your Client

training itself, there is a step-by-step follow-up

• Increase Your Referral Bank using Estate Planning

action plan for them to follow and it helps to
facilitate their activities right after the training.

• Introduce Solutions such as 3G, Legacy, ULs, Reserve
Funding, Trust for your Higher Net Worth Clients

Post-Training Support

There is a 2-month post support for every Financial Consultant who attends Eugene’s training. They can post
questions, do case studies and also get direct assess to Eugene for case discussion.

Contact us at 9889 3776 or contact@securinggenerations.com.sg to find out more.
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Corporate
Seminars &
Tr a i n i n g
(Advisers)
Basic Trainings(4-hrs)
1. Estate Planning 101- The Basic Facts and Approaches You
Need
2. Strengthening Your Financial Advisory Process with Estate
Planning
3. How To Introduce Estate Planning to your Clients - The
Five Salient Selling Prepositions
4. Legacy Planning for Affluent/High Net Worth Customers-

Training with One of the Insurance
Agencies in Singapore

The Dos and Don’ts
5. Financial Planning- Starting and Ending with Estate
Planning

Add-on Practical Sessions (4-hrs)

(where participants will form in groups of 4-5 to discuss and selected groups to present)

1. 4 Unique Real Case-Studies
2. Step-By-Step Guide to Tackle Estate Planning
3. Identify Loopholes and Cross-Selling Opportunities

Aim of Training: Participants should be able to relate easily to any of the 4 case studies in the
session and to go back to their existing clientele for untapped opportunities or to explore new
markets. On the average, 3 in 5 individuals are able to implement the above solution to their daily
sales approach and pitch themselves a notch above their peers.

Full-day session with add-on (8hrs)
Fees: to be discussed
Notes:

The above practical session should be catered to at least a minimum of 4 hours and can
be added on to whichever topic that is being chosen as per above.
- Minimum 10 pax to carry out.
-

Contact us at 9889 3776 or contact@securinggenerations.com.sg to find out more.
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Corporate
Seminars
(Clients)
List of topics- 1.5hrs
1. Leaving A Priceless Legacy
2. How Do You Want To Be Remembered?
3. Help Fulfill Her Dreams Today
4. Where’s Daddy?
5. Why Drawing Up A Will May Not Be The Best Solution

For You (all age groups)
6. 5 Ways To Keep Money From Dividing A Family
7. Estate Planning For The Newly Weds
8. Estate Planning For Retirees (age 40 and above)
9. Planning Beyond Your Generations
10. Estate Planning For Expatriate Living In Singapore (all

expats)
11. Having A Business Succession Plan For Your Heirs
(business people)
12. What Happens If Tomorrow Never Comes
13. Understanding Lasting Power Of Attorney (LPA)
14. Modern Day Trust VS Traditional Day Trust
15. Estate Planning For Doctors
16. Estate Planning For Ladies

Fees: $1k-$1.5k per session

Customised Topics
(tailored to demographics)- 2hrsrinting
1. 2-4 hours session
2. Suited to clients’ needs with targeted product mentioning

Materials provided*
EDMs
Feedback Forms
Legacy Checklist(customised talks)
Handouts (customised talks)
Personal Asset Inventory Booklet
(customised talks)

3. Follow-up scripts for agents

Aim of seminar: Tapping into the

4. After training support (2 months)

higher-net worth clients- A step by step

To be discussed

approach to uncover new needs. To create

Contact us at 9889 3776 or contact@securinggenerations.com.sg to find out more.

a demand for liquidity.

What
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Others say

Contact us at 9889 3776 or contact@securinggenerations.com.sg to find out more.

Testimonials by some of our corporate clients and attendees:

Individual
clients

The seminar was both insightful and thought-provoking. Eugene is an
eloquent speaker who is able to hold the audience’s attention well. The
committee has received postive feedback and some of them have taken
their first steps to do estate planning after the talk.
Eugene’s expertise in estate planning is laudable and I will definitely

Lavania Rogers
Labour Relation Officer
Ministry of Manpower

recommend him to everyone.

Contact us at 9889 3776 or contact@securinggenerations.com.sg to find out more.

Agency

We organised a talk with Eugene that was insightful and engaging. Eugene
was generous in sharing his expertise in Estate Planning that provided
truly valuable insight to our financial advisers. He was very engaging as a
speaker and highlighted numerous key areas that were beyond our

District Director
One of Great Eastern’s Agency Firm

knowledge prior to the talk. Eugene’s presentation was simple yet straightforward for everyone to understand- thus proving his effective
communication skills and in-depth knowledge in the area of Estate
Planning.
He was also very patient in answering our questions during the Q&A
session, which allowed us to clear most of our doubts. I am glad that my
agency organised this talk for our advisers, as many of them agreed to
have walked away more confident to face their clients, equipped with their
newfound knowledge of Estate Planning.

Contact us at 9889 3776 or contact@securinggenerations.com.sg to find out more.
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Our

PROCESS
TRAINING
Prior to the seminar with the clients, training on product
knowledge will be conducted to the agents so they can wellequipped with the know-how and knowledge when they speak
to their clients.

CLIENT SEMINARS
During this session, Eugene will open the loopholes, blindspots
and needs of the clients which often at times, act as a dooropener for agents resulting in after seminar sales and leads
generations. Through this seminar, agents may also get referrals
from clients bringing along their families and friends to attend
the event.

Engage Eugene for the

FOLLOW-UP/PROSPECT
After the seminar, Eugene will share some unique trainings for
financial advisers to be able to cross-sell insurance. There will

following services:

Included

- Workshop
- Event’s Guest Speaker

be scripts provided to the agents to assist them in their follow-

- Seminar

up with their higher-net-worth clients.

- Training

Get a sample walk-through of
the training at your office
Contact us at 9889 3776 or
contact@securinggenerations.com.sg

Contact us at 9889 3776 or contact@securinggenerations.com.sg to find out more.
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TERMS &
CONDITIONS
The following terms & conditions below stipulate the criteria of organising seminars and training
events between “I-Estate Client Service” and the respective engaging “institution”

Terms
of Services

Any after sales relating to insurance products will be directed back to the respective
agency’s agents. Rockwills/Eugene will only be involved in matters pertaining to
estate planning(Wills, Trust, Offshore companies etc).

Description
of Service

After the letter of engagement is signed, I-Estate Client Service is to provide the
seminar deck, material handouts and preparation for the upcoming events and
trainings.

Terms
of Payment

Upon engagement, 50% deposit is required to lock in the Speaker’s schedule. The
remaining balance is to be settled during the seminar day itself.

Intellectual property rights
We are the owner or the licensee of all intellectual property rights in our seminars/trainings, and in the material published on it. Those
works are protected by copyright laws and treaties around the world. All such rights are reserved. You may print off one copy, and may
download extracts, of any page(s) from our seminars/trainings for your personal use only. Ymust not modify the paper or digital copies of
any materials you have printed off or downloaded in any way, and you must not use any illustrations, photographs, video or audio sequences or any graphics separately from any accompanying text. Our status (and that of any identified contributors) as the authors of content on
our portal must always be acknowledged.You must not use any part of the content from our seminars/trainings for commercial
purposes without obtaining authorisation from us.If you print off, copy or download any part of our seminar/training in breach of these
terms of use, your right to use our seminar/training materials will cease immediately and you must, at our option, return or destroy any
copies of the materials you have made.
Contact us at 9889 3776 or contact@securinggenerations.com.sg to find out more.
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